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SSH in Brief



SSH – Securing Communications

SSH Communications Security Corp. is a publicly listed (Nasdaq OMX 
Helsinki) security software company. 

Is headquartered in Helsinki, Finland with sales & support offices in the UK, 
Germany and the US. Reseller partners in Europe, APAC and Americas.

Solves growing security related challenges in finance, banking, retail, 
automotive, healthcare, federal government and public administration agencies. 
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automotive, healthcare, federal government and public administration agencies. 

Has worldwide customer base including 60% of the Fortune Global 100 
companies and more than half of the world’s 50 largest banks. 

Provides communications security solutions for large organizations to help secure 
and manage file transfers and data-in-transit across their complex networks

Owns the IPRs of the SSH Tectia software, holds currently 14 patents and is the 
original developer of Secure Shell technology.



SSH Offering and Customers

Finance and banking, insurance, credit card authorities, retail, automotive industry, 
healthcare, federal government and public administration.
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SSH Tectia helps customers 
to execute data-in-transit 
securely, easily and quickly 
even in large and complex 
network environments. 

SSH Tectia products’ main 
application areas in multi-
platform environment: 
- secure file transfer 
- secure system administration
- secure application connectivity 

SSH Tectia has been 
deployed at the very core of 
customer’s critical business 
processes and these 
networks execute on a 24/7 
basis. 



Business and Financial 
Review 
Q4 / 2008 and 2008



Business Review 2008

Financials

• Net sales fell short of budget,  
ending up to 8.5 Million euro

• Low revenues resulted to operating 
loss of -2.2 Million euro

• 0.3 Million euro of one-time cost 

Business

• SSH’s target market was secure 
file transfer (ca. 100 MUSD)

• Weakening in global economies 
postponed many customer 
investments
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• 0.3 Million euro of one-time cost 
included from the last quarter

• Equity ratio sustained on a good 
level (91.3%)

investments

• SSH tender book was more than 
twice revenues at the end 2008

• Lost no key customer cases to the 
competition during 2nd half 2008 

• Actions will be taken to increase 
operational effectiveness

* Place your footnotes here



Key Business Activities in 2008

� Launched new products for IBM z/OS and for fast and transparent securing of FTP transfers.

� SSH Tectia ConnectSecure received the Network Products Guide 2008 Product Innovation Award. 

� Received a patent on PKI Certificate Technology.

� Helped key customers in solving their Payment Card Industry DSS regulatory obligations.

� Increased the role of existing and new resellers in the U.S., UK, APAC, Japan, Mexico and Latin America.

� Closed partnerships with Symark, SDS and RSA.

� Joined the American Bankers Association as an Industry Supplier member.
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Revenue and EBIT by quarter

4
5
6
7
8
9

EBITRevenue

www.ssh.com    

-2
-1
0
1
2
3
4

3Q07 4Q07 1Q08 2Q08 3Q08 4Q08



Financial Highlights 1-4Q08

� Net sales EUR 8.5 million (EUR 14.2 million in 2008 )

� Operating loss EUR –2.2 million (EUR 2.2 in 2007)

� During the year revenue decreased -40 % compared to the prior year

� Operating expenses reduced 8% vs. the prior year

� Strong balance sheet and financial position

� Strong Equity ratio 91.3 % (91.3 %) 
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Quarterly Financials 3Q07–4Q08
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Net Sales by Market in 1-4Q08

Americas
68,5%

Europe
and
Rest of

Asia 
Pacific  
5.7% Europe 

and 
Rest of 
World 
12.8%

Americas
81.5 %

Asia Pacific
9.0 %

Rest of
World
22,5%

1-4Q07 EUR 14.2 million1-4Q08 EUR 8.5 million



SSH Strategy and Future 
Outlook



Strategic Objectives

Initiate profitable growth.

- New addressable market

- New sales model

- Efficiency increase

Build value networks.

- Prune channel partners

- Co-opetition w/ Blue Chip

- Security eco-systems 

Your Trusted
Business Security
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Grow global presence.

- Latin America

- Emerging markets

- Middle-East  and Chindia

Strong evolving offering.

- New MFT products

- Professional services

- Technology in-sourcing

Business Security
Partner



Growth Drivers

� Growth of digital information 

� 400k petabytes (2008)

� 988k petabytes (2010)

� Most data > 85 percent is on 
responsibility of organisations 

Digital Universe

� Exponential increase in data-
in-transit information

� Multi-enterprise business 
application infrastructures

� Distributed participants

� Need for high availability, 

Data-In-Transit Security

� Security embedded in 
business processes

� Control, auditing and 
compliance on security

� Managed file transfer and 
payment card industry market 

Business Security

Trend to business driven security decisions
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� Spending on data 
management increasing

� 45 B USD (2011)

� Architecture driven decision-
making over point-products

� Server virtualisation and 
green data centers

� Need for high availability, 
reliability and security

� Increase in data auditing, 
reporting and regulatory 
compliance 

� 1st challenge in cloud-
computing = security

payment card industry market 
co-opetition

� Security as business value 
creator for end-customers

� Multi-enterprise business 
security



SSH Vision
Your Trusted Business Security Partner

Offering
SSH provides state-of-the-art security solutions and services for business 
process driven managed file transfer, regulatory compliance audit, and 
trusted electronic payment security with its value network partners. 

Customers
SSH is the preferred security partner in mission-critical enterprise 
networks for our customers in transaction-intensive business verticals 
globally.  
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globally.  

Global Presence
SSH has regional offices in the U.S., Latin America, Europe, Russia, 
Middle-East, China and India. The company operates other markets via 
its accredited channel partners.

Strategic 
Partnerships

SSH has global strategic partnerships in each focus region and more 
than 50 percent of annual net sales will come from the expanded SSH 
value network.



Investment Highlights

� Growth strategy

� Experienced management

� Strong security market profile

� Internal growth drivers

- Professional and unique personnel- Professional and unique personnel

- Evolving offering towards market “vacuum”

- Internationalization to new markets

- Growing value network of strategic partnerships

- Technology in-sourcing accelerating agility    
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Over the years, SSH has worked systematically to bu ild its current position as a 
respected security software vendor with a solid cus tomer base and product offering. 



The content on this presentation,
including press releases, quotes, data
and other information, is provided by
SSH Communications Security Corp
(“SSH”) and its third party content
providers for your personal
information only, and does not
constitute an offer or invitation to
purchase any securities. Nor does it
provide any form of advice
(investment, tax, legal) amounting to
investment advice, or make any
recommendations regarding particular
investments or products. SSH does
not provide investment advice or
recommendations to buy or sell its
shares or the shares of others. If you
are interested in investing in SSH,

Further Information:

Jari Mielonen, CEO +358 20 500 7400
Mika Peuranen, CFO +358 20 500 7419

http://www.ssh.com/investors/

THANK YOU!

are interested in investing in SSH,
please contact your financial adviser
for further details and information.
Past performance of SSH shares is
not indicative of future results.

EXCEPT AS PROVIDED BY
APPLICABLE COMPULSORY LAW
SSH EXPRESSLY DISCLAIMS ALL
WARRANTIES, EXPRESSED OR
IMPLIED, AS TO THE ACCURACY
OF ANY OF THE CONTENT
PROVIDED, OR AS TO THE
FITNESS OF THE INFORMATION
FOR ANY PURPOSE.


